     Terrence M. DeFranco

1588 Surrey Road
Bethlehem, PA 18015

Home: (610) 866-3007

Cell: (917) 825-7410
Professional Background:
Edentify, Inc.  (2004-Present)—Chairman, Chief Executive Officer and founder for identity fraud solution and technology development company.  Edentify was founded through the acquisition of two emerging technologies: an identity fraud detection software and a facial recognition biometric technology originally developed at Bell Laboratories.  Responsibilities included every aspect of the formation of a business, due diligence on all issues surrounding the acquired technologies, business plan creation, marketing plan formation and execution, negotiation of all key relationships and partnerships and all financing and administrative undertakings as well as managing day to day operations and internal control procedures as mandated by the Sarbanes-Oxley Act.
Titan International Partners, LLC  (2002-2005)—Founder, Chief Executive Officer and principal investor for this partnership organized as a holding company for a research and investment banking firm.  The primary focus of the firm is to provide investment banking and financial advisory services to middle market and small cap public companies.  Such services include advice on mergers and acquisitions, growth strategies, joint ventures, business plan and financial model construction and financing alternatives, as well as the raising of debt and equity capital.  Additionally, the firm’s newly-formed research division provides analysis in the areas of security, risk management and compliance. The firm is also affiliated a private equity fund. 
Baird, Patrick & Co., Inc. (1996-1997 and 1999-2002)—Director, Investment Banking for this 50-year old investment banking and brokerage firm and Member of the New York Stock Exchange.  Responsible for overseeing all activities associated with this department, including review of prospective clients, due diligence, negotiation and reporting to other senior management within the firm.  Focus of transactions is toward middle market companies with transaction sizes ranging from $5-50 million.  Additionally, maintained relationships with institutional investors throughout the U.S., Western Europe and the Middle East.

Netgain Development, Inc. (2000-2001)—Interim President and Chief Operating Officer for this publicly-traded (OTC:NTGN) internet incubator.  Responsibilities included managing nearly every aspect of restructuring the company’s operations, including business plan drafting, financial modeling, negotiating with creditors, holding meetings with shareholders and executing operational and management restructuring plan. 

WSW Holdings, Inc. (1998-2001)—Chairman and Founder and principal investor for this corporation formed to strategically acquire certain manufacturing companies within the bottled water segment of the beverage industry. The company’s mission was to become a recognized bottling supplier to large supermarket retailers  Responsible for all startup initiatives, including business plan development, acquisition review, the due diligence process, the audit process, negotiation with sellers and capitalization and funding.  Also, became very involved with appointing members of management and working directly with them in creating a platform for continued growth both internally and through acquisition.  WSW was sold for a profit in 2001.
Burlington Securities Corp. (1997-1999)—Co-founder, Partner and Head of Investment Banking for New York-based investment banking and brokerage firm.  Responsible for actively co-managing all aspects of the operations of the firm itself while overseeing all activities associated with the IB department.  

H.J. Meyers & Co., Inc. (1993-1995)—Head of Private Investments for regional investment banking and brokerage firm with 12 offices nationally and over 400 brokers.  Responsibilities included managing all aspects of the department formed to seek out opportunities of early stage private companies that could be developed into IPO candidates for the firm.  Duties included interviewing management teams, due diligence and providing funding for these companies up to $5 million through certain institutional and retail investors.

PaineWebber, Inc. (1991- 1993)—Vice President, Capital Markets Division for internationally recognized investment firm.  Focus of business included working closely with pension funds, hospitals and other internally managed pools of capital in determining investment options and asset allocation strategies.  

Education and Memberships:  

University of North Carolina at Chapel Hill, BA Economics, 1989, 

Utica College 
MBA with a concentration in Economic Crime and Fraud Management, graduation anticipated May, 2009
Member, Association of Certified Fraud Examiners

University of North Carolina Alumni Association
